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> DESERT CONTROL IMPORTANT INFORMATION AND DISCLAIMER

ABOUT THIS PRESENTATION

By reading this company presentation (the "Presentation”) or attending any meeting or oral presentation held in relation thereto, you (the "Recipient") agree to be bound by the
following terms, conditions and limitations. The Presentation has been produced by Desert Control AS (the "Company").

) DESERT

THE PRESENTATION HAS BEEN PREPARED FOR INFORMATION PURPOSES ONLY AND DOES NOT CONSTITUTE, AND SHOULD NOT BE CONSTRUED AS, AN OFFER TO SELL
OR A SOLICITATION OF AN OFFER TO BUY ANY SECURITIES IN ANY JURISDICTION.

The Presentation may not be reproduced or redistributed, in whole or in part, directly or indirectly, without the prior consent of the Company. The Presentation is being made
only to, and is only directed at, persons to whom such presentation may lawfully be communicated (‘relevant persons’). Any person who is not a relevant person should not rely,
act or make assessment based on this Presentation or anything included therein. No action has been taken to allow the distribution of this Presentation in any jurisdiction where
any action would be required for such purposes. The Presentation has not been registered with, or approved by, any public authority, stock exchange or regulated market. The
distribution of this Presentation may be restricted by law in certain jurisdictions, and the Recipient should inform itself about, and observe, any such restriction. Any failure to
comply with such restrictions may constitute a violation of the laws of any such jurisdiction.

The information contained in this Presentation has not been independently verified. This Presentation contains information which has been sourced from third parties believed to
be reliable, but without independent verification. None of the Company or any of its subsidiary undertakings or affiliates, or any directors, officers, employees, advisors or
representatives (collectively "Representatives") of any of the aforementioned make any representation or warranty (express or implied) whatsoever as to the accuracy,
completeness or sufficiency of any information contained herein, and nothing contained in this Presentation is or can be relied upon as a promise or representation by the
Company or any of its Representatives.

None of the Company or any of its Representatives shall have any liability whatsoever (in negligence or otherwise) arising directly or indirectly from the use of this Presentation or
its contents, including but not limited to any liability for errors, inaccuracies, omissions or misleading statements in this Presentation, or violation of distribution restrictions. The
Recipient acknowledges that it will be solely responsible for its own assessment of the Company, the market and the market position of the Company and that it will conduct its
own analysis and be solely responsible for forming its own view of the potential future performance of the Company’s business. The content of this Presentation is not to be
construed as legal, business, investment or tax advice or other professional advice. The Recipient should consult with its own professional advisers for any such matter and advice.



: DESERT CONTROL IMPORTANT INFORMATION AND DISCLAIMER
(CON'T)

This Presentation contains certain forward-looking statements relating to inter alia the business, financial performance and results of the Company and the industry in which it
operates. Forward-looking statements concern future circumstances and results and other statements that are not historical facts, sometimes identified by the words "believes”,
"expects”, "predicts”, "intends", "projects", "plans”, "estimates”, "aims", "foresees", "anticipates", "targets", and similar expressions. Any forward-looking statements contained in this
Presentation, including assumptions, opinions and views of the Company, or cited from third party sources, are solely opinions and forecasts and are subject to risks,
uncertainties and other factors that may cause actual results and events to be materially different from those expected or implied by the forward-looking statements. None of
the Company or any of its Representatives provides any assurance that the assumptions underlying such forward-looking statements are free from errors nor do any of them

accept any responsibility for the future accuracy of opinions expressed in this Presentation or the actual occurrence of forecasted developments.

DESERT

This Presentation contains financial information derived from the Company's audited consolidated financial statements, as well as the Company’s un-audited interim financial
reports and management accounts. To obtain complete information of the Company's financial position, operational results and cash flow, the financial information in this
Presentation must be read in conjunction with the Company's audited financial statements and other financial information made public by the Company.

This Presentation contains information about the markets in which the Company competes, including market growth, market size and market segment sizes, market share
information and information on the Company's competitive position and the competitive position of other market parties. In the absence of exhaustive industry or market
reports that cover or address the Company's specific markets, the Company has assembled information about its markets through formal and informal contacts with industry
professionals, annual reports of its competitors as well as its own experiences. These estimates have not been verified by independent experts, and there is no guarantee that
these estimates are accurate or complete and not misleading or that the definition of markets is accurate or complete and not misleading.

This Presentation speaks as at the date set out on herein. Neither the delivery of this Presentation nor any further discussions of the Company or any of its Representatives with
the Recipient shall, under any circumstances, create any implication that there has been no change in the market or the affairs of the Company since such date. Neither the
Company nor any of its Representatives assumes any obligation to update or revise the Presentation or disclose any changes or revisions to the information contained in the
Presentation.

This Presentation is subject to Norwegian law, and any dispute arising in respect of this Presentation is subject to the exclusive jurisdiction of Norwegian courts.
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DESERT CONTROL | UNIQUE AGRICULTURE PROFILE

Desert Control has developed a leading soil restoration and water retention solution providing proven customer ROI
through cost savings and yield enhancement

Large Addressable Market

Addressing a water scarce global market facing desertification, declining
profitability, and increasing soil degradation

Global Market

[ $s530bn+1 |

California / Arizona —

[ sebnez )

Unique Product

Innovative technology transforming clay into a liquid solution for
application via irrigation systems

Customer Value Proposition & ROI

2-5x ROI

Over a 5-year Investment
Scenario

<2-Year
Payback Period

25-60%
Observed Customer Water
Savings

3-5 years

Treatment Duration

Attractive Financial Profile at Scale

~55-65%3

Gross Margin

Source: Westwater Research's numbers for US agriculture, National Agriculture statistics service, Independent market research firm, Internal calculations

1. Market size based on 60-100% sand in soil content

2. Internal calculations

3. llustrative representation of Desert Control's potential once operations are scaled up

~30-40%3

EBITDA Margin
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MASSIVE GLOBAL MARKET WITH SIGNIFICANT OPPORTUNITIES IN
CALIFORNIA & ARIZONA TODAY

Significant Opportunity in Current Active Markets... ....With Massive Further Global Expansion Potential
Sandy Soil Agriculture ($bn)’2

Direct Licensed
operations
operator model
e
i $211bn
Arizona Middle East
$75bn
Mexico North Africa .
$26bn $150bn

Australia
$20bn
Chile
$11bn

Water scarcity is an urgent global issue driving widespread desertification
and land degradation — Recent UN publication states the world has entered

4 N\ )

$ 5 bn + 12 $ 1 bn + 3 an era of “global water bankruptcy”
. Golf/Turf &
Agriculture Market Landscaping Market 20%4 100m4 $530bn + 1,2
Of Earth’s drylands Hectares of productive Global Sandy Soil
\ j \ j degraded land turning barren p.a. Agriculture Market

Market size based on 60-100% sand in soil content

Westwater Research's numbers for US agriculture, National Agriculture statistics service, Independent market research firm, Internal calculations
Internal calculations

Global Land Outlook, United Nations Convention to Combat Desertification (UNCCD)

N wh =



6

INTRODUCTION TO LIQUID NATURAL CLAY (“LNC") TECHNOLOGY

Liquid Natural Clay (“LNC") is an organic soil amendment formulation providing a turnkey solution for customers

Premise

Clay-rich soil retains water effectively
and improves resilience to droughts

Traditionally, working clay into the soil
is challenging and labour-intensive

Up to 100kg of clay needed per m?

Desert Control’s Unique Process

Natural clay is transformed into microparticles suspended in

water
atural Clay
NC” R

Liquid is applied onto the surface, and percolates down to form
a soil structure that retains water like a sponge

W . Ne ™ we g W I

Application

A bespoke, data-driven formulation is
created through soil sampling

The formulation is then produced on-
site and deployed through existing
irrigation infrastructure

Creating an optimised solution with
unmatched ease of application




APPLICATION METHOD VIA EXISTING IRRIGATION SYSTEMS

LNC Technology

Non-intrusive
(self-percolating into soil)

v' Stronger results than traditional
solutions (25-60% observed customer
water savings)

v" Unmatched ease of use through
deployment via existing infrastructure

No disruption to existing vegetation

Cost-effective: LNC requires c. 1 - 2%
of the recommended dose of clay
needed by traditional clay treatments

v'  Data-driven bespoke formulation
providing optimised solution for clients

v'  Lasts 3-5 years

Mixing clay into soil
manually

. Carbon-rich soil
amendments

Root zone conditioners

Organic paste and

A

High Impact

A

Desert Control operates in a
unique category defined by
high-impact, ease of
application, and low-cost

Hard to Use bk Easy to Use
Slow Fast
. Biodegradable root
protection
Lightweight Soil
. . Aeration
. Soil moisture
retention aid
Organic Soil
Conditioner . Water holding polymer
v and sand Cost

Low Impact

Low

=

Alternatives to LNC

Intrusive
(mechanical / manual intervention)

% Organic soil enhancement
solutions & chemically processed
substitutes all require manual
labour or machinery to introduce
into soil, which are:

% Disruptive to ongoing
operations

x  Slow, expensive, and resource
/ labour intensive
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DESERT CONTROL TARGETS CUSTOMERS WITH THE STRONGEST NEED
AND CLEAREST ROI FOR LNC

Target Customer Profile Why Customers Buy LNC

Significant potential demand among customers with: Generate highly attractive ROl whilst preserving water, reducing input
costs, and enhancing crop yield with easy and non-intrusive application
a Water-intensive operations with high water costs

e Constrained water-supply or risk to water-supply v L ¢
ess water use

Reduce Input

9 Sandy, fast-draining soils, with limited water retention Costs ¥ Lower energy consumption
v" Improved fertiliser efficiency
0 High-value crop production with attractive yield economics
Aaricul Golf/Turf & v" Enhance yields
griculture Landscaping Ld-EJe T (v Improve soil fertility
T A Value v' Higher crop quality
(Agriculture) v Long-term crop & soil resilience (preservation of

farmland)

v Uses existing irrigation, no intrusive soil work
v' 3-5 year duration
v Easy to pilot and expand

Low-Risk, Easy

Permanent crops Golf courses Adoption
Vineyards Parks
Specialty crops
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HIGHLY ATTRACTIVE BUSINESS CASE FOR LNC

lllustrative Case Study lllustrative P&L Impact? 5-Year Customer ROI

DESERT

Without With

LNC LNC 3 X
Water Costs 676,451

507,338 (25%)

5-Yr Totals ($)

> 50-acre date farm (~2,500 trees)

> LNC one-time investment: $75,8791 Energy Costs 310,807 233,105  (25%) ROI| over 5_year investment
> Payback period: c. 2 years Fertiliser Costs 52,563 45993  (13%) period excluding any increase
Total Costs 1,039,821 786,436  (24%) in crop yield

Cost Savings From LNC Treatment Over 5-Year Period ($)

ROI @ $75,879 Investment a» <D aE<» <EE»
Cumulative Savings ($) $144,818

52,995 55,571

2
46,033 48,233 50,55 1,313 —_ 1,346 e 1,380

1,250 e 1281

33,708

Year 1 Year 2 Year3 Year 4 Year 5

W Water Savings Electricity Savings M Fertigation Savings

Note: Assumes Irrigation rate 12 acre foot (AF)/acre, water rate $200/AF, energy cost $0.15/kWh, fertiliser cost $200/acre, water inflation rate 6% and LNC application 37.5 litres/m¢/acre @ cost of $0.05/litre
1. $30/tree, estimated duration 5 years

2. Excluding crop yield improvement
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STRONG COMMERCIAL TRACTION DRIVEN BY A DEMONSTRABLE
VALUE PROPOSITION FOR OUR CUSTOMERS

Golf

Agriculture
Oasis
Date.
7S Jan-25

North America’s largest organic medjool date
grower with a 5,000+ acre farming operation

~$150k contract! to treat 160+ acres with LNC

Jul-24: pilot launched for 13 acres of date palms
Jan-25: expanded deployment to 160+ acres

Aug-25: initiated large-scale yield trial together with
the University of Arizona following successful results

Near-term: opportunity to expand into 5,000+ acres

Golf

WOODLAND HILLS
OUNTRY CLUB

Apr-25

53-acre private golf course in Los Angeles spent
$800k+ per year on irrigation water prior to LNC

3-years of contracted revenue to Desert Control through
pay-as-you-save model

Converted pilot to multi-year deal in under 6 weeks

WHCC achieved $185k in combined water savings and
subsidies in 5 months with zero upfront cost

Monthly Water Savings

68%

39%
27% 14%
July August / October November
September

B

BERKELEY
COUNTR €LUR

Mar-26

Recent commercial deployment at 65-acre
Berkeley Country Club

5-years of contracted revenue to Desert Control through
pay-as-you-save model

Converted following successful trials in Q1-25

lllustrative Desert Control Revenue ($000) at 30%
Water Savings (scales linearly with higher water-saving)

145
135
125
] ] I I I

Year 2 Year 3 Year 4

Year 1 Year 5

Full-scale opportunity value of c. $4.5m? Total contract value of >$500k over 6 years® Total contract value of >$600k over 5 years?

N wh =

Fx of NOK 1 to 0.1022 USD

Assuming LNC treatment to all 5,000 acres of Oasis Date's land - implied value based on c. $940 per acre to treat 160 acres
Assuming water savings greater than 25% - automatic contract rollover triggered by achieving 20% savings performance minimum

Assuming water savings greater than 30%
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DESERT CONTROL'S STRATEGIC INFLECTION POINT

Product Development with Successful Validation and Testing Now Ready for Large-Scale Deployment

Industrial-Grade Prototypes Refocused Go-To-Market Strategy Production Capacity Expansion

DESERT

CONTROL

* Incorporated in 2017 to * Built 3 of its first-generation prototype clusters  New leadership team refocused - 6x improvement in production capacity
develop scalable solution (each consisting of 4 production units) commercial strategy on California and from roll-out of next-gen units in
based on Desert Control’s - Established operations in the United States Arizona market, targeting highest- Q2-26, supporting rapid growth

through a 5-year validation study urgency and highest-value customer

* New production units support highly

segments . . .
9 attractive unit economics

* Continued field studies strengthening validation

i unique technology i i

g,y
AN

Early Development Technology Scaling Strong Commercial Traction Rapidly Growing Pipeline
.+ Developed Minimum Viable Product . i+ Unlocked application via existing . 1+ Strong commercial traction with + Growing pipeline of opportunities
. for LNC production technology . | irrigation systems & significantly increased significant water savings prove the across golf, agriculture, and
i - Established operations in the Middle ] i production capacity i value proposition for customers landscaping upde.r?in continued
| East, conducting independent ] . * Restructured Middle East operationstoa | |, 33 total Tier One Pilots 2025-2026' deman.d and significant revenue
: validations with ICBA confirming ] i capital-light licensing model with local ] potential
. significant water savings and crop i . partners i - Expecting to become supply
. yield enhancement .|+ Early commercial traction I constrained in the near-term
O VL L L e mmmmmmmooooood)

1. Tier-1 Pilot Activity defined as target market (California) and material commercial potential



12

DESERT

FOCUSED US STRATEGY ADDRESSING HIGH-VALUE, WATER-

CONSTRAINED MARKETS

Focused US Strategy Targeting California & Arizona...

v" High-value markets with arid conditions, poor soil water retention, and
structurally high irrigation demand and cost

v 5m acres of target agricultural land $5bn+ addressable market
v" 500+ golf courses (50k acres) $200m+ addressable market

v" 500k+ acres of turf $1bn+ addressable market

v Huge market for California almonds: c. 1.6m acres, c. $10bn annual
crop value requiring $1bn+ spend on irrigation p.a.t

v" LNC approved under California municipal rebate programmes3:
50%+ of customer installed cost covered

v 2026 Law of the River expiry* threatens water allocations, driving

increased cost and need for efficiency gains

1. Westwater Research's numbers for US agriculture, National Agriculture statistics service, Independent market research firm, Internal
calculations; Market size (60-100% sand in soil content), excludes broad crops

Examples of high value crops are avocados, berries, lettuce, peppers, and celery

Metropolitan Water District of Southern California (MWD) and Los Angeles Department of Water and Power (LADWP)

Threatens 7.5m acre-feet of supplied water pa. to California (59%), Arizona (37%), and Nevada (4%), Public Policy Institute of California
Internal calculations

Almond Board of California

DA W

... With California Agriculture Alone Representing A
Huge Opportunity for Desert Control

[ California Agriculture Market Size' ] [ Arizona Agriculture Market Size' ]

Tree nut
5%
s Orchard
usD
195M
79%

High value’ Tree nut (incl.

Orchard High value’

Market Size®

California Golf & Landscaping
Market Size>

J

Arizona Golf & Landscaping ]

Golf Golf

Turf/Landscaping Turf/Landscaping
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RAPIDLY GROWING PIPELINE AND REVENUE OPPORTUNITY...

1H 2026 Tier-1 Pilot Activity at Record Levels? Revenue Development ($m)?

) DESERT

Note — represents
Projected

3.7x Revenue 2026¢2 r__':’_7_’f_
: / e
$0.2m $0.3m
S, e — E—
2022 2023 2024 2025
FY25 1H-2026E
Supported by compelling engagements and customer Projected revenue 2026e ($m)>2
reference points needed to drive scale across key segments
— N Licensing, 17% Direct Sales US /
Project Deliveries,
- - 67%
Almonds Dates Pistachios
Hardware sales,
Among the most One of the largest Member of the board 17%
respected growers in organic Medjool of American Pistachio :
California's Central £ loball G Includes estimated revenue
all or\r}:lsey entra azgaestissgD(;tea) y rowers generated through PAYS

1. Fxof NOKTto 0.1022 USD
2. Projected revenue defined as revenue recognised for the fiscal year + further revenue expected to be generated through PAYS contracts over the remaining contracting period
3. Tier-1 Pilot Activity defined as target market (California) and material commercial potential
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... WITH SIGNIFICANT OPPORTUNITY FOR EXPANSION IN THE US & GLOBALLY

2 DESERT Middle East

*JCONTROL

United States
California & Arizona

UAE & Saudi Arabia

Direct Operations Optionality for 100% (Direct), Joint Venture, or Only through licensed operator model

Wider MENA region

I » 1 :
I [ Licensing model 1l I
: % X |
I l Southwestern US States l | : [ Southern Europe | ( LATAM ] : : [ North Africa ] [ Middle East ] :
| | 1 11 |
I

1 [ Texas ] [ New Mexico ] [ Nevada ] : : $38bn $11bn+2 : : $150bn $75bn :
[ (I 1l I
| | » dJ> 9IS Uy

1 $4.6bn1 $700m1 $500m1 1 : T : : [;%} SOYI | £V>. ééﬂ;ﬁeﬁontrol :
I I ( Australia ] r |
|

: i : $20bn i i UAE market Saudi Arabia :
: 'l % |
| 1 1

100% margin retention 100% margin retention, JV, or royalties

5-10% royalties

Source: Westwater Research's numbers for US agriculture, National Agriculture statistics service, Independent market research firm, Internal calculations
1. Internal calculations
2. TAM only includes Chile
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UNDERPINNED BY HIGHLY PROFITABLE UNIT ECONOMICS

Business Model

Capex Payback Period & Full Year Profit Contribution per Unit’

DESERT

Desert Control produces and applies LNC directly at customer [

Capex Payback Period (Months)

sites, generating revenue of approximately $0.05 per litre

111

<12-month payback period
even at 10% utilisation rate

5.6
3.7 -
The production units are accompanied by a 4-person team 10% 20% 30% 40% 50% 60% 70%
Utilisation Rate
Per Unit Profit Contribution (1-Year, 100% Utilisation) [ FY Profit Contribution Per Unit ($000) ]
O
- . 3,780
apex per next-gen $500,000 3,240
production unit
2,700
2,160
Throughput capacity per hour 90,000 Litres/Hour 1,620
1,080
Profit contrl!autlon. per next- $5,400,000
gen production unit
c. 10x return on 10% 20% 30% 40% 50% 60% 70%

Capex in one year

0 ettt
1. Based on internal estimates at 100% utilisation

Utilisation Rate
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DESERT CONTROL AT SCALE | ILLUSTRATIVE FINANCIAL PROFILE

Highly scalable, capital-efficient business model driving a compelling financial profile at scale

High unit economics drive
strong EBITDA margins,
with further expansion as
operating leverage

materialises at scale
~55-65%"

Primarily clay, labour, and
logistics cost needed in

production ~30-40%"
Primarily driven by sales
and marketing
Additional costs for HQ
and administration
Revenue Cost of goods sold Gross Margin Opex EBITDA

1. lllustrative representation of Desert Control's potential once operations are scaled up



17

SUMMARY

@) DESERT

¥/ coNTROL

Massive global addressable market, even focusing exclusively on existing and validated California
and Arizona markets

Highly compelling early commercial traction demonstrating clear value proposition and
proof points required for commercial scaling

Rapid growth in pipeline underpinning future growth opportunities

Strong tailwinds from near-term regulatory catalysts, with 2026 “Law of the River” expiry
threatening subsidised water allocations to California and Arizona

CONTROL

Significant operating leverage and highly attractive unit economics from next-generation
production units

Experienced management team leading company reset, driving renewed go-to-market strategy
/» targeting highest-urgency and highest-value customer segments




18

LEADERSHIP TEAM

An experienced leadership team bringing decades of strategic, financial, and technical expertise to drive Desert
Control's transition from technology validation to commercial scale

= 30+ years of experience in financial services

» Began career at Goldman Sachs before joining
Warburg Pincus and eventually co-founding Thomas
McNerney & Partners, a healthcare focused PE firm

= Served on over 20 company boards, overseeing IPOs,
stock issuances, and M&A transactions

» First joined Desert Control as a Board Member in Oct-
23 before appointment to CEO in Apr-25

James Thomas
(Chief Executive Officer)

gnldman

S5 WARBURG PINCUS IHOMAS, MCNERNEY & PARTNERS

= Extensive experience across strategy consulting &
transaction advisory, having served as Senior Partner at
A.T. Kearney in the global leadership team, with
leadership roles at Radiometer and Andersen Consulting

» Holds several board / senior advisory roles at e.g. CVC
Capital, Fortino Capital, Uhrenholt A/S and World
Wildlife Fund

= Joined Desert Control as a Board Member in May-24
before being appointed Chair in Oct-24

CVC=.  ATKearney

Lars Raunholt Eismark

ANDERSEN

(Chair of the Board)

CONSULTING

David Borah
(Chief Financial Off.)

Jan Vader
(Chief Innovation Off.)

Marty Weems
(MD, Americas)

20+ years of experience as an institutional investor

Previously held roles at Newton Investment Management,
Monarch Partners, and GW&K Investment Management,
as well as SVP Investor Relations at PepGen and Mural
Oncology

Joined Desert Control as CFO in Feb-26

Extensive executive background in technology & business
development across global corporates and start-ups in
the energy industry

Previously served as CEO of Desert Control Middle East
and now leads Innovation as of Dec-24

An established global executive with experience spanning
entrepreneurial businesses and large corporates

Previously held various senior and advisory roles at
American Rare Earths, Verifone, and Turbulence

Marty joined Desert Control in Jan-23 and oversees
commercial operations in the United States



Appendix
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) DESERT

2%/ CONTROL

UNDERSTANDING THE ROLE OF CLAY IN SOIL HEALTH AND WATER EFFICIENCY

Size and Suspension Surface Area Retention

Fine Sand:

0.02to 0.2mm

-

Silt:
Coarse Sand: 0.002 to 0.02mm
0.2 to 2mm

Clay:
<0.002mm

Clay particles are plate-like
with massive surface area
relative to volume

Single clay particles are
microscopic, enabling
irrigation application

© Clay’s negative charge
attracts water and nutrients
like Mg®*, NH,*, K*, and Ca**

Our core technology separates
and stabilizes these layers

LNC process maintains
particle dispersion,
preventing typical clay
agglomeration

© We utilize this to improve
soil structure, helping retain
moisture and nutrients

Images from "First Lab Report: TARAB ARAD Padi Sawah", March 20, 2018; Ceramics Monthly (Image of clay under electron microscope, width: 20 microns) and UC Davis - Solil Life
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HOW OUR LIQUID NATURAL CLAY IS DELIVERED

@) pcPoRTAL

|
@ Projects % Welcome to DC Portal, Joe!

Projects
¥ Upcoming projects.

KPI
30J: Sahara Bloom Pilot

© Sales o~ 02F: Tech Expo Flora
09A: Project Initiative

09N: Green Oasis
3% Service and Maintenance

Production Units Overview Ohl: Arié Camopy ekt

Fiel i
eld Connectivi ty Overview 29r Deart Agrorerin

Point of Interest (POI)

Important KPIs

@ Assess & Analyze
Design & Prescribe
© Desert Control collects soil samples

and installs sensors to assess soil
health and water use

© The optimal soil improvement
solution is prescribed with a
tailored LNC formulation

@ LNC is Produced On Site;
Tailored Formulation

© The specific formulation of natural
materials is loaded into the unit

© The unit uses a proprietary process
to transform the raw materials into
a highly charged liquid suspension

@ Apply Easily Through
Irrigation Systems (one-time)

© The liquid has nano-scale particles
and can safely be applied through
Irrigation systems

© The liquid forms a soil structure in
the root zone retaining water and
nutrients like a sponge for 5 years
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